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CLASSIFIED ADS 
 

COMPLETE LISTING OF OUTBACK STEAK-

HOUSES IN US AS OF JANUARY 15, 2001: 552 listed. 

There may not be covers from all these locations. Some 

Outbacks in the same city list more than one location. List 

may be had by sending a SASE with 55 cents postage. Mary 

& Bob Bush, 71 Duffield Rd., Bristol, RI 02809-

1605..........................................................................M/A01 

 

FOR SALE: 20,000 count town collection. Very few big 

cities, 95% front-striker, all 20-strike, in 8-pocket pages, by 

state, and by a-b-c-, etc, in 61 vynal binders. Looks nice. 

$2,500. Tom Gibson, 177 Courtney Circ., Cumberland Gap, 

TN 37724 or tom@newageinter.net............................M/A01 

 

WANTED: Trailers, Trailer Dealers, Trailer Parks, Mobile 

Homes, Auto Camps, Cabin Court, Lincoln Highway, 

Lincoln Way, Rt. 30, Moving Companies with truck picture, 

1900-1950s. Thanks! Todd and Kristin Kimmell, POB 

43737, Philadelphia, PA 19106 (215-925-2568) (www. 

losthighways.org).......................................................M/A01 

 

FOR TRADE: Planet Hollywood, Hard Rock Cafe covers/

boxes for same. Many foreign locations. Carl Uemura, 2740 

Kuilei St., #501, Honolulu, HI 96826-3404.........M/J01 

 

WANTED TO BUY OR TRADE: Beer-related matches, 

prefer Hamm’s full-books. Bob Stowe, 155 Seaside Court, 

Palm Harbor, FL 34684................................................J/A01 

 

NEED HELP WITH FREEBIE TABLES! Please send 

covers/ boxes for 2001 RMS Convention freebie tables to 

Freebie Tables Chairman Manny Silverstein, 7847 

Peachtree Ave., Panorama City, CA 91402-

6513..........................J/A01 

 

CAMEL SINGLES: Send me 10 covers for 10 from the 

Cleveland area. Jim Harpster, 7286 Kiltie Ln., Northfield, 

OH 44067..........................................................................J/

A01 

 

NEW MEMBER WANTS SALEM, MA, MATCH-

COVERS: Nelson Dionne, Box 907, Salem, MA 01970 

(978-532-4306) (E-mail: aa1mo@nsradio.org ....that’s a one  

in the e-mail address)...................................................S/O01 

 

WANTED: Small town covers New England & Mid-

Atlantic states, Al Cavalari, 89 Bethlehem Rd., New 

W i n d s o r ,  N Y  1 2 5 5 3  ( 8 4 5 - 5 6 4 -

6775)................................................N/D01 

 

WANTED: Coca-Cola matchcovers. Highest prices paid. 

$250 minimum for pre-1920 covers. Will respond to all 

offers. Thom Thompson, 1389 Alexandria Dr., #7, 

Lexington, KY 40504-1777........................................N/D01 

 

Classified ad policy: Ads are published on a space available 

specific person (the only person in the entire 

auction, by the way) was willing to pay this much 

for this cover. From that, can we make the 

quantum leap forward to...”therefore, all similar 

covers should bear the same price throughout the 

hobby”? I don’t think so.” 

[You can view Harry Rinker’s complete article by 

going to http:www.mcall.com and doing an 

archives search for “Rinker.”  

 

 

 

 

 

 

Editorial 

 

 

 

 

 

PRICE GUIDES 

   Harry Rinker is a well-known writer who does a 

lot of write-ups on antiques and collectibles with a 

weekly column which appears in a number of 

newspapers across the country. Someone directed 

me to his Dec. 3rd, 2000, column, which was 

entitled, "Price guides only part of the answer 

to question of fixing values". I will quote just a 

short piece: "My first recommendation is to take a 

very skeptical approach to the prices found in all 

antiques and collectibles price guides, my own 

included...Value is very much dependent on time 

and place...You need to ask two key questions 

before you worry about what percentage of a price 

guide's value you can reasonably expect to obtain 

if you sell an object: (1) what are the 

qualifications of the author(s) of the price guide 

and (2) what is the accuracy of the prices...Many 

price guide authors have a vested interest in 

seeing that the values in their price guide are high. 

Dealers often author price guides to validate the 

prices they charge their buyers..." He concludes 

the article with, "What can someone realistically 

expect to get for an item? The correct answer is 

the amount of money placed on the table by the 

buyer. The difficulty with this answer is that it is 

valid only at that moment in time when it 

occurs...."  

    ....Which is exactly what I have been saying for 

the last eight years! I quote from my own editorial 

in the May 1993 Sierra-Diablo Bulletin... 

    “Basing standardized [price guide] prices on 

auction prices is totally unrealistic...Moreover, do 

auction prices reflect what a cover is worth? 

Hardly! That auction price merely indicates that at 

ONE specific time, in ONE specific place, ONE 


